aals | Saancing

How to find your professional edge

Most people assume their professional edge is something extraordinary. A specialist qualification. A
senior job title. Years of experience.

But your professional edge is often much simpler than that. It's the combination of knowledge, skills,
strengths, experiences and behaviours that make you uniquely valuable.

It's what people remember about working with you. It's why someone chooses you for an
opportunity, invites you into a project or trusts your judgement.

And in a profession where many people have similar qualifications, technical knowledge and
experience, your professional edge can become one of the most powerful tools in your career.

The good news? You already have one. You just might not have identified it yet.

This workbook will help you: - explore the value you bring to employers,

- understand what a professional edge is clients and colleagues

recognise what makes you different = create your own professional edge statement

develop an action plan to strengthen your

= identify your strongest skills and strengths edge even further.

Let's get started.

Professional edge example 1 Professional edge example 2 Professional edge example 3

"I can turn complex financial "I quickly identify inefficiencies in "I build strong relationships across

information into practical processes and find practical ways to teams and help bring people together
recommendations that non-finance improve them." to solve problems."

stakeholders understand."
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What do people come to you for?

Sometimes other people notice our strengths before we do. Think about

colleagues, managers, classmates, clients, friends or family.

What do people regularly ask for your help with?

Tick anything that applies

Explaining complicated
information

Solving problems

Organising work or projects

Analysing data

Anything else?

Reflection

What patterns do you notice?

Learning new systems
Supporting others
Improving processes
Building relationships
Planning ahead

Making decisions

Remaining calm under
pressure

Spotting mistakes
Generating ideas
Leading discussions

Learning new skills quickly
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Your professional edge ingredients

Your edge is usually built from several ingredients working together.
Think about your own experience.

Knowledge

What do you know — specific industries

particularly well? — regulatory requirements

Examples:

— financial accounting My knowledge strengths
— tax

— management accounting
— payroll

— data analysis
business systems

Skills

What do you do well? — negotiating
Examples: — building relationships

— communicating My skills
— analysing information

— presenting ideas

— organising work

— solving problems

— coaching others

Personal strengths

How do you naturally approach — empathetic

situations? — detail-focused

Examples:

— curious My strengths
— dependable
—calm

— resilient

— proactive

— adaptable
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Identifying your evidence

A strength becomes far more powerful when you can prove it.
Think about examples from:

— work — placements

— apprenticeships — side projects

— study — community activities
— volunteering

For each statement below, write down evidence that supports it.

| solve problems by...

| add value by...

| am trusted because...

| make things better by...

Others recognise me for...
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Finding your themes

Look back at everything you've written so far.
Which three themes appear most often?

Theme 1 Theme 2 Theme 3

These themes may form the foundation of your professional edge.

Your professional edge statement

Now it's time to bring everything together. A professional edge statement is a simple description of the value
you bring.

Use this formula:

| use my [knowledge/skills] to help [people/businesses/clients] achieve [outcome].

Examples
"l use my analytical skills and attention to detail to help businesses make confident financial decisions."

"l combine financial knowledge and strong communication skills to help non-finance stakeholders understand what the
numbers mean."

"I use my curiosity and problem-solving mindset to identify opportunities for improvement and help teams work
more effectively."

My professional edge statement
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Stress test your professional edge

A strong professional edge should be specific, believable and valuable.

Use this checklist.

Is it true? Is it useful? Is it distinctive?

It genuinely reflects me. It creates value for others. It feels specific to me.

. . It combines strengths in a
| have evidence to support it. It solves problems. unique way.

It matches my strengths. It helps people achieve It goes beyond simply listing
outcomes. qualifications.

Developing your edge

Your professional edge isn't fixed. It grows as your career develops. Think about where you want your edge to
be in the future.

What strengths would you like to strengthen?

What knowledge would you like to build?

What experiences would help you grow?

Who could help you develop?
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Your professional edge action plan

Choose three actions that will strengthen your professional edge over the
next six months.

Action Why it matters

Communicating your professional edge

Once you've identified your edge, look for opportunities to communicate it.

You might use it:

Y in interviews > on LinkedIn
> in performance reviews advice > during networking conversations
» on your CV > when applying for promotions

Try completing these statements:

The strength | want to be known for is:

The value | consistently bring is:

The opportunity | want to pursue next is:

Deadline

> when discussing career goals
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-

My top three strengths?

My key skills
My most valuable knowledge

My professional edge statement

Three actions I'll take next

Remember: Your qualifications help open doors. Your professional edge is what helps people remember you once
you're through them.
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